
Getting to YES!
A Checklist for Success





This is the person who can speak to lenders and address their concerns/questions as they come up. 

Your brand champion will be listed on the Franchise Registry as a contact lenders can  approach with 

questions.

The Franchise Registry will issue you a FRUNS ID which uniquely identifies your brand to lenders. Having 

a FRUNS ID also publicly verifies your brand as an active franchise system.

Once you are part of the Franchise Registry, become Franchise Registry Verified to ensure that your 

franchisees can efficiently apply for loans and get the best loan terms. 

Being a verified member of the franchise registry helps you meet lender demands for efficient access to the 

information lenders need when they need it.

AAfter becoming a Verified Franchise Registry member, use the emblem on your franchise recruitment 

website or materials to communicate that you are a current Verified Franchise Registry member to 

prospective franchisees and lenders.

Part of being a verified member Includes being a part of the Franchise Registry Eligibility Certification 

Program for SBA Lending. The purpose of this Certification is to ensure franchise lenders that the 

franchisor’s current franchise agreement has not substantively changed as it relates to SBA’s provisions on 

eligibility.  This certification is now required among some of the largest franchise lenders in the industry. 

UndeUnderstand your franchise credit score/assessment. 

9000
use the site to search for loans and brands 
to lend to; the Franchise Registry puts you 
on their radar.



Almost half of all franchise lenders 
now rely on  the FUND Score to 
assess credit risks.
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